& CCCCCCCC
360,
9 Crugry i

FieldSalesPro

DRIVING MODERN FIELD SALES FOR

FINANCIAL
SERVICES

SELL

WHY MOBILITY

Business to Business decision
makers open their email on mobile
Feel frustrated and annoyed if a
company doesn’t have a
mobile-friendly site

Researchers use a mobile device
during their B2B purchasing process
Salespeople said their phone is the
most effective sales tool at their

disposal

CASE FOR MOBILE SALES ENABLEMENT

Sales organization using tablets are
already realizing the ROI

COMPETITIVE ADVANTAGE

Companies with a mobile sales
enablement in place outperform
those without by 10.2% in higher
revenue

INCREASE CLOSURE RATE

In B2B sales instant availability of
information on tablets has
increased the close rate by
35%-65% in some cases
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